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Registration 8:30 a.m. or 12:30 p.m.

Program: 9:00 a.m. 12:00 P.M. THEN 1:00 p.m.—4:00 p.m.

9:00 a.m.—12:00 p.m. 1:00 p.m.—4:00 p.m.
Sales is for Everyon@Team Selling Strategies Building Client Retentiofl Your Center as a
- We do HOSPITALIT¥oes your team know this? Business Community

- Retention Starts at Moven
- Engage Your TeafnThe Process

- Potential Roadblock&and how to avoid them - Living with your ClientsYour Unique Opportunity

~Youdve CI of hat?h e Sal e Creating a Sense of Community
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- Ongoing effortdiadding value each day Leveraging Community = REVENUES!

Who does it best and what they do

HOSTED BY: New Look Business Centre
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